
 

 

Tonya Re iman ana lyzes  human behav ior .   As  an 
in ternat iona l l y  recogn ized Body Language Exper t  she speaks 
on top ics  tha t  inc lude how you become a  YES dur ing  the  f i rs t  
impress ion ,  read ing the  body language o f  o thers ,  in f luence ,  
persuas ion and decept ion  detec t ion .   Everyday ,  many t imes a  
day ,  you are  se l l ing  YOU—your  ideas ,  be l ie fs ,  products  
serv ices  and your  des i res .   Tonya can he lp  your  aud ience 
make the  best  f i rs t  impress ion poss ib le  mere ly  by  
unders tand ing the  proper  way to  communica t ion .  In  o ther  
words ,  she he lps  you become the  best  YOU poss ib le .   Whether  
de l i ver ing  the  keynote  speech or  a  fu l l  day  seminar ,  she is  
enter ta in ing  and in format ive .   Tonya speaks  to  peop le  
wor ldw ide – corporat ions ,  assoc ia t ions  and law en forcement  
agenc ies .   She w i l l  mot iva te  and insp i re  – most  impor tant ly ,  
she w i l l  leave  your  a t tendees ta lk ing  about  the  too ls  they ’ve  
learned to  master  the i r  l i ves ,  both  persona l l y  and 
pro fess iona l l y .  

Hearing YES requires a deep understanding of the brain.   
Learn the latest in neuroscience and what the ability to ethically 
persuade others to your way of thinking.  

• Become a personal magnet and enhance charisma 
• Gain compliance, almost as often as you want 
• Manage your emotional state and the state of others 
• Be confident in all communication in all relationships  
• Be an expert at sending and receiving nonverbal messages  
• Full understand how to develop win/win relationships 
• Ethically persuade others to your way of thinking 
 
 

 

 

GET YOUR “AHA” MOMENT  
BY HACKING THE MIND 
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THE GENDER AGENDA 
Learn and benefit from the biological gender differences we encounter daily. Discover how 
our varied thoughts, when understood, can lead to major advancements in your 
environment.  Get a firm grasp on how the opposite gender assimilates information and how 
it manifests itself both verbally and nonverbally.  Learn how to understand and respond to 
achieve the best possible results with anyone in your world.  

BODY LANGUAGE – YOUR BODY  
SPEAKS LOUDER THAN YOUR VOICE 
 
Body language makes up the majority of ALL communication. Did you know that you can 
determine if a person is lying by a subtle shift in the eyes?  Did you automatically recognize 
that Roger Clemens or Bill Clinton were lying? I DID.. Allow me to demonstrate to your people 
the subtle sill of reading nonverbal communication.  Read body posture, master ways to 
persuade, learn to read what someone’s face is saying, identify the cues for deception and 
discover how to change your appearance to make others more interested in what you have to 
say. 

International Best Selling Author of 3 books 
– The YES Factor, The Power of Body 

Language and The Body Language of Dating. Pssst, you’ve probably seen her here: 

GENERATING SUCCESS IN TOUGH TIMES  
A Presentation for anyone involved in the business world. Learn a set of covert skills of persuasion via 
nonverbal and verbal transmission that will enable you to engage in any situation confidently, enthusiastically, 
and successfully. Using nonverbal communication and language patterns to access specific mindstrings will 
allow you to reframe any situation and anchor positive feelings in those you encounter. Understanding simple 
techniques such as speaking the same “language” as your client. Learn about framing and reframing, neural 
imprinting, and the breakdown of words. Master any situation and succeed in any climate once you learn the 
secrets of nonverbal and nontraditional communication.  

 

 

Invite Tonya Reiman to speak – call her at 631-974-3975 or visit her website: www.TonyaReiman.net 

Invite Tonya Reiman to speak – call her at 631-974-3975 or visit her website: www.TonyaReiman.net 

"One of the most popular 
features on "The Factor" 
has been our body 
language segment with 
Tonya Reiman, in which 
we take a look beyond 
what people are saying 
and zero in on what 
they're thinking based 
upon their physical 
cues."  Bill O'Reilly, The 
O’Reilly Factor, FOX 


